
 

 

PRESENTS 
 

 
Jerry Pujal 

 
Jerry Pujal started in real estate in 1998, after his produce business of 
eight years went bankrupt. He ended up in real estate by way of a 
friend's suggestion. In his first week he had seven sales on the board. 
In his first 10 months, he had sold 50 homes. Today he sells an average 
100 homes per year, and he works only 30-35 hours per week. In 
addition, he keeps his business expen ses to less than 25%. He has 
invested in over 20 pieces of real estate in less than four years, for 
assets worth over $11 million. And he accomplished all this using the 
tools he will share with you in his presentation. 
Visit his website at www.jpsalessystems.com 

  
Sponsor 

  
Jose Dos Ramos & Chester Ruiz, 650-771-3320 m 

 
Friday, February 2, 2007, 11:30 a.m. to 1:30 p.m. 

El Burro 
3100 Newpark Mall 
Newark, Ca 94560 

510-792-6600 
$20 Members ~ $25 Future Members 

Please RSVP 
Frances Navarro, 510-226-1180, fnavarro4homes@yahoo.com  

Visit our websites www.nahrepac.com & www.nahrepalameda.com 

 
Our Mission:  

To increase the Hispanic homeownership rate by empowering the real estate professionals that 
serve Hispanic consumers 


